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( Solved )

Time: 3 Hours ] [  Maximum Marks : 100
Note: (i) Attempt any five questions.

(ii) All questions carry equal marks.

Q. 1. What do you understand by distribution

system? Explain the role of distribution channels

in tour operations.

Ans. Ref.: See Chapter-6, Page No. 61, Q. No. 1

and Q. No. 2.

Q. 2. Discuss the various operations handled

by a manager for running a travel agency.

Ans. Ref.: See Chapter-8, Page No. 77,

‘Managerial Responsibilities’.

Q. 3. Write a detailed note on outbound tour

operations.

Ans. Ref.: See Chapter-5, Page No. 54, Q. No. 3.
Q. 4. Discuss the relationship between travel

agencies and tourist transport suppliers.

Ans. Ref.: See Chapter-9, Page No. 91, ‘Dealing
with Tourism Transport Suppliers’.

Q. 5. Write short notes on the following:

(a) Marketing Communications

Ans. Ref.: See Chapter-10, Page No. 101,

‘Marketing Communications’.

(b) Public Relations

Ans. Ref.: See Chapter-10, Page No. 103,

‘Public Relations’.

(c) Organisation of a Hotel

Ans. Ref.: See Chapter-14, Page No. 120,

‘Organisation of a Hotel’.

Q. 6. Define Reservation System with the help

of a diagram. Discuss its various types.

Ans. Ref.: See Chapter-12, Page No. 137, Q. No. 3.
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Q. 7. Explain the organisation structure of the

Housekeeping Department of a large sized hotel

with the help of a diagram. Also discuss the prime

duties of the key players of Housekeeping Depart-

ment.

Ans. Ref.: See Chapter-13, Page No. 141,

‘Organisation of Housekeeping Department’ and Page

No. 145, ‘Functions of the Housekeeping Depart-

ment’.

Q. 8. Explain the various aspects of managing

food service operations.

Ans. Ref.: See Chapter-14, Page No. 159,

‘Managing Food Service Operations’.

Q. 9. Write a detailed note on positioning and

promotion in unorganised sector.

Ans. Ref.: See Chapter-15, Page No. 169,

‘Positioning and Promotion in Unorganised Sector’.

Q. 10. Discuss in brief, various activities in-

volved in managing in-house operations of a tour

operator.

Ans. Ref.: See Chapter-4, Page No. 33,

‘Management of Inhouse Operations’.
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INTRODUCTION

Tourism operations now-a-days have become a
very important phenomenon in each and every part
of the world. This industry helps many countries to
stand on the global platform. Tourism is a concept
by which many world economies generate major part
of their income. Many sectors in tourism work
together to fulfil the objective and achieve the highest
degree of standard in tourism operations. Tourism is
also associated with many sectors or we can say that
this industry consist many sector, which help in
achieving the main goal. Tourism operations have
become the need of the tourism sector. Tourism
industry is growing with a very fast rate. Expert says
that tourism industry has the ability to compete the
world’s fastest growing industry in coming years. In
this unit we measure the need of all the sectors
involved in tourism operations and their relationship
with other.

CHAPTER AT A GLANCE

TOURISM OPERATIONS:

A Historical Profile

Tourism operation consists the process by which
the tourism organisation develop the quality of the
package to satisfy the customer’s expectation about

1Understanding Tourism Operations
(Inter-Sectoral Linkages)

TOURISM
OPERATIONS

the service. Operation is not related or associated
with the marketing of the service we are offering to
the customer. The main aim of operations is to fulfil
the customer’s demand and to minimize the zone of
tolerance. Tour operators must develop themselves
with the changing environment. We are living in the
era of specialization in which only perfection is to
be rewarded suitably. The way of success depends
on the customer’ satisfaction level or the customer
is the main key of success in the market. The level
of quality provided by the operator in organising the
tour help the tour operator in his growth.

Tour operator helps in minimize the tension of
the people regarding the planning of the tour. Many
changes are also responsible for growth of the tour
operator. In these days people love to choose different
kind of locations and high level of service. Some of
the changes which help in evolution and growth of
tour operator are:

Technological Changes

Information Explosion

Changes in Regulatory System

Improvement in the Standard of Living

Increase in the Income

People have more time for Leisure
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Technology improve the level of quality service.
The customer can easily access the information
regarding the destination and easily check the
availability of tour operator and service provided by
them by the help of the internet. The inventions and
innovations in the field of communications have been
found fuelling information explosion. It is in the
context that we now find globe like a village. To be
more specific after the development of satellite
communication facilities we find beginning of a new
chapter in almost all the areas the tremendous
opportunities generated by communications would
influence almost all the sectors. The tourism sector
organisations market their product by the help of the
technology. Technology also improve quality of
transportation by which people can easily travel from
one place to another. Efficiency in the tourism
process can be improved with the help of technology
like they can measure the availability of seats in
hotels, restaurants and aeroplanes.

Many Governments worldwide minimize the
rules and regulations for the entry of service sector
organisation but this is up to a limit because they
also work to save the right and profit of the domestic
organisation. This helps in the growth of the tour
operator because they have all the information
regarding the host country.  Most of the country
adopting the open door policy for the tourist because
this helps in the growth of the country and also
provides the job opportunity to the local people.

The philosophy of development is coiled in the
essence of improving the living conditions of masses
which in turn help increasing the standard of living.
If we offer quality living conditions for the masses,
the faculty of development would be proved to be
productive. Standard of living motivates the people
to choose the best service provider. Consumers want
good quality of service and minimize their tension.
The people have more income to spend on their
leisure activity. If we find more job opportunities,
the masses get an opportunity to earn more and when
they earn more it is quite natural that they want to

spend more. The people have more time to spend
for their leisure activity. The qualitative development
in the society is substantially influenced by the
pattern of system of development adopted by the
policy makers.

We cannot neglect that in the developing
countries like ours where the development-oriented
tourism has opened new job opportunities and the
liberalization of economy is opening new vistas for
development. This development gives birth to the
tourism. Countries like Singapore is earning the
growth as well as providing the best job opportunity
to their people. Tour operators are adopting a new
idea to develop their package with the help of inter-
sectoral linkage. The cost of the package may be
higher in traditional way of conducting a tour but
this linkage help to minimize the cost. Tourism can
be affected by the political, social, economical, and
environmental condition of that country.  The
country’s growth can increase the number of tourist,
but if the internal condition of the country is not better
than it can affect the brand image of that country
like Pakistan.

INTER-SECTORAL LINKAGES

The industry is always depending on the other
sector for its growth and development. In tourism
the tour operator works to develop the relationship
with other sector to satisfy the customer demand.
Designing the tour is not only a task which is related
with the other sector like hotels, spa, taxi owner, of
the host country. Some days ago people look towards
the tour operator to define the things in a proper
manner but now the scenario has changed, without
an inter-sectoral linkage we cannot fulfil the desire
of the people, suppose if we are going to conduct a
tour for South Africa so, the tour operator must have
the link with domestic service provider of the host
country. If the tour operator does not have the linkage
that may increase the cost of his package . If we want
to make our service like a tangible product then we
should develop the inter-sectoral linkage.
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Tour is not only related with the travel from one
place to another but it also includes the complete
services by which a tour cannot be successful. Price
of the tour depends upon the service offered by the
tour operator. If a person selects high quality of
service the price will be higher than the ordinary
service. But the price is always lower than old
methods in which book our service separately.

Few years ago the tourist did not want to go
different places in a tour. But, now the taste and
preferences of the people is changing with the time.
Tour operator is planning a kind of tour in which the
customer can taste the different culture, places,
region, in single tour. We can take the example of
medical tourism. Tourist in India also comes because
of the facility available there. They can do both the
things together treatment plus leisure. So, another
sector also link with the tourism industry. These
linkages help in growth of both the sector. The quality
of service can be affected because of the multi-
management. When we design the tour we always
think to provide the best quality of service to our
customer. We use different kinds of service or level
of service to satisfy the customer. But some of the
factor can affect the whole tour which cannot come
under the control of tour operator but play an
important role:

Waiting time at airport

Service offered in the aeroplane

Transport service from the airport or from
hotel

Standard of service at hotel

Environment

Local condition.

The tour operator is responsible for all the tour
and activity so, he should take some step to control
all the activity related with his tour. He can measure
the level of service quality by the help of survey,
market research and taking feedback from the
customer and plan for the future. In tourism

operations all the components work as resources. So,
the tour operator should take wise decision regarding
proper utilisation of these resources as well as work
to improve the brand image. Tour operator should
involve some creativity in designing the package.

Using new and innovative ideas regarding their
product, giving value to the customer, making a brand
image, total quality management, pricing decision,
customer support, product positioning and
differentiation help the management in marketing of
their product.

ELEMENTS IN TOURISM OPERATIONS

Many elements involve in the tourism business
common in all the organisation involve in tourism
activity. Many time the tourism industry face new
challenges regarding their linkage with other sector,
for example Railway Tourism Development
Corporation (RTDC) in India give the discount to
the tour operator in non-peak months, when the flow
of tourist is not so high.  Globalisation also affects
the whole process in conducting the tours, like some
of the country become the business hub where the
seats and routes of aeroplane are always busy. In
these destinations the price of the tour package will
be higher. This creates a problem for the tour
operator. Sometime other sectors involve in the
operation cut the discount or increase the price. We
can say that the linkage is depending on the
negotiation and bargaining power of the both parties.
If both the sector satisfy with linkage this can increase
profit for everyone.

The tour operator should benchmark their
service with the other. The proper utilisation of
available resources and making a strategy help in
expansion plan and growth of the organisation. A
brand image can be made by using the quality in the
service elements. The tour operator should attract
the customer by making a proper plan regarding
internal as well as external policies. Tour operator
should make a plan for the future and for a long-
term goal. Internal co-ordination within the various
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sectors can increase the level of satisfaction for the
customer. The demand of customer is changing with
the time. So, the marketer should adopt a policy to
face the change wisely. Some of the element which
plays a vital role in designing the tour is:

Price of the package

Volume of customer

Brand image

Quality of service

Transport services (air, road)

Fluctuation in cost

Technology use.

(a) Price of the Package:  The price always
plays an important role in designing a tour. They
always like to give the right price for the right
product, so the tour operator should take a right
decision regarding the price of the product. Reducing
the price only give you a short- term benefit so to
gain the long-term benefit the organisation should
adopt a accurate policy for the price. The tour
operator should adopt a well design strategy for the
customer which depend on these factors:

Number of tourist

Purchase pattern

Channel of distribution

Foreign regulation

Other expenses.

Pricing decision plays an important role in
growth of the organisation; there is a very tough
competition among the organisation. You should
know the limit of the price while you are going to
design your package. The main aim of each
organisation is to make profit so when you are going
to design your package pricing will also consider
the profit of the organisation.

(b) Volume of the Customer: If we have large
number of customers, that will increase per passenger
cost. The large number of customers increases the
profit of the organisation also. To increase the number
of customer company should adopt a very high

quality of advertising. Volume always helps in
deciding per passenger cost so for that we should
adopt a good strategy and policy.

(c) Branding: Having a branding good has
emerged as the most important activity in the area of
tourism also. Branding helps in product identification
in the competitive world. By the help of branding a
firm can develop a new market and can retain old
one.

(d) Quality of Service: Quality is the totality of
relationships between service providers and the
features of retailing which are related to the delivery
of satisfaction. Technology is one of the new
applications to quality enhancement. Tour operator
should develop the quality when they are designing
the package. Good quality give you advantage in the
competitive market.

(e)  Transport Services: Availability of transport
also plays an important role in it because without
the transport we cannot think about the tour. For that
it is required that the tour operator should make a
good relation with the service provider. In the peak
months most of the seats in the aeroplanes are booked
by the tour operators. So, for that we should take the
wise decision in time.

(f) Fluctuation in Cost: Many times the tour
operator faces different kind of problem like change
in the cost of their package. The cost of the package
mainly depends on the service involved in it. The
cost of these services mainly changes due to the
external environment like changes in fuel price,
changes in government rules and regulations. But
the tour operator sets package price in advance.  So
for the proper functioning of the tour operator should
develop a good relation with the entire service
provider.

(g) Technology Used: Technology plays an
important role in the growth of any type of business,
if we have the direct link with the technology so we
can give the best service to our customer and can
minimize the processing time. By the help of modern
technology we can reserve our seat in the aeroplane
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